


豫译协〔2012〕1号


关于开展2012′河南省翻译竞赛
活动的通知
各有关单位：

为适应我省日益扩大的对外交流需要，促进我省翻译事业的发展，培养高素质翻译人才，推动翻译学科建设和翻译行业的繁荣与发展，河南省人民政府外事侨务办公室和河南省翻译协会商定联合举办2012′河南省翻译竞赛活动。现将有关事宜通知如下：

一、本次活动为英译中、中译英笔译竞赛。竞赛分别设一、二、三等奖和优秀奖若干名。获奖者将颁发荣誉证书。

二、参赛范围：45岁以下中青年翻译工作者及在校大学生。
三、参赛原文和参赛报名表（复印有效）刊登在《河南译讯》第49期上，该期译讯将寄至我会会员，非会员可登录省译协网站 http://www.hnsti.cn/application/fyxh/ 下载参赛原文和参赛报名表。

四、参赛译文须独立完成，不接受合译，杜绝抄袭。请参赛者在本次竞赛截稿之日前妥善保存参赛译文，勿在书报刊、网络等任何媒体公布自己的参赛译文，否则将取消参赛资格，并承担由此造成的一切后果。

五、参赛译文请用电脑打印（A4纸）或用稿纸（有单位名称抬头的稿纸无效）誊写清楚，一式二份。英译中打印稿统一用Word中宋体，小四号字排版。中译英打印稿统一用Word Times New Roman字体，小四号字排版。译文前加一封面，将填写好的参赛报名表剪贴在此封面上。译文正文内请勿书写译者姓名、地址等个人相关信息，否则将视为无效译文。

六、参赛译文一稿有效，不接收修改稿。

七、参赛截稿日期：2012年9月10日，请参赛者在截稿日前（以寄出日邮戳为准）将参赛译文挂号寄至：郑州市政六街3号河南省翻译协会，邮编：450003。请在信封上注明：“参赛译文”字样。

八、竞赛报名费每项40元，若参加两项，须交寄报名费80元。汇款地址同上。请在汇款单附言上注明“×××参赛报名费”字样。多位参赛者可一并邮寄，但要详细注明。                                

九、竞赛评审结果及获奖者名单将在《河南译讯》第50期予以公布。该期译讯寄至每一位参赛获奖者。竞赛结果同时在河南译协网站上公布。河南省翻译协会择机举行竞赛颁奖典礼，竞赛获奖者将被邀请参加颁奖典礼。

为搞好本次翻译竞赛，主办单位决定成立翻译竞赛组委会（名单附后），负责整个竞赛的组织实施。竞赛组委会下设办公室和评审委员会，分别负责本次竞赛的报名和参赛译文的评审工作。组委会办公室设在河南省翻译协会。
联系人：张  敏、常  莉
电  话：0371-65995233、65997722。 

附件：1、翻译竞赛组委会成员名单

2、翻译竞赛英译中参赛原文

3、翻译竞赛中译英参赛原文

4、翻译竞赛参赛报名表

河南省人民政府外事侨务办公室　  　河南省翻译协会

　　　　　　　　　　　　二O一二年六月五日

附件1
翻译竞赛活动组委会成员名单

张永超　河南省科技信息研究院院长、省翻译协会会长、译审

杨玮斌　河南省外事侨务办公室副主任、省翻译协会副会长、译审
郭俊峰　河南省外事侨务办公室副主任、省翻译协会副会长、译审
白志峰　河南省科技信息研究院副院长、省翻译协会副会长、
教授级高工
李海俊  郑州大学西亚斯国际学院院长、省翻译协会副会长、教授
朱耀先　河南行政学院科教处主任、省翻译协会副会长、教授

王宪生  郑州大学外语学院、省翻译协会副会长、教授

程  工  解放军外国语学院院长、省翻译协会副会长、教授

郭尚兴　河南大学外语学院教授、博导、省翻译协会常务理事

李华民　中原信托投资有限公司经理、省翻译协会副秘书长、副译审
李冰冰  河南省外事侨务办公室欧美处处长、省翻译协会副秘书长
陈淑萍  郑州轻工业学院外语系、省翻译协会副秘书长、教授
杨欣欣　郑州航空工业管理学院外语系主任、教授

韩子满  解放军外国语学院英语系教授、省翻译协会常务理事
轩治峰  商丘师范学院外语学院副院长、省翻译协会常务理事、教授
张志强  河南师范大学外语学院副院长、省翻译协会常务理事、教授
高  稳  河南教育学院外语系主任、副教授

韩孟奇　华北水利水电学院外语系教研室主任、副教授

张　敏　河南省翻译协会秘书长、高工
附件2
翻译竞赛英译中参赛原文

Are peer-to-peer lenders the future of banking?

Josephine Moulds
“Never lend money to friends or family,” the saying goes. But how about complete strangers? Websites that match up borrowers and lenders are enjoying a new wave of interest after a series of high-profile endorsements.

First came Andy Haldane, executive director for financial stability at the Bank of England, who said peer-to-peer lenders could eventually replace high street banks. "At present, these companies are tiny," he said. “But so, a decade and a half ago, was Google. If eBay can solve the ‘lemons problem’ [substandard products] in the secondhand sales market, it can be done in the market for loans.”

Then the government said it would channel £100m to small businesses through alternative lending channels, including peer-to-peer lenders, hoping to bypass the mainstream banks, which are reluctant to lend. The news caused a flurry of excitement among the few established players in the field, including Zopa, for personal loans, and Funding Circle, for small businesses.

These websites act as a kind of broker between lenders and borrowers. The idea is that without expensive branches and the weight of regulation, they can offer better rates to both sides. For a loan of £5,000 over three years, Zopa certainly comes out cheapest on moneysupermarket.com, offering 7.3%. And it says lenders on the site can expect returns of 5%-5.5% after fees and bad debts, which beats most easy-access savings products out there. The model is, however, not without risks. Lenders have to absorb any losses from unpaid debts and the industry is barely regulated, leaving it open to fraud.

So far, the established peer-to-peer lenders have kept bad debts impressively low. Zopa says they account for just 0.84% of the £200m it has loaned over the past seven years. Its chief executive, Giles Andrews, says the equivalent figure for mainstream banks is between 3% and 5%. Funding Circle's bad debts are about the same, though it expects them to rise to around 2.8% as its loan book gets bigger.

Samir Desai, the 29-year-old chief executive and co-founder of Funding Circle, says it achieves these low levels because its risk management system is better than the banks'. He says: “We’re developing credit models. We’re adapting them and bringing in new swaths of data that banks don’t look at, like Twitter.” But he is vague about how that data will be used. “We’re still building these things in. You can see how active a business is [on Twitter], how big a public profile they have.”

Zopa is more cautious. Andrews says risk is one area where he is happy to learn from the banks and he only hires people with a financial services background. After an initial screening process using publicly available consumer credit data, Zopa’s underwriters call every successful applicant before offering them a loan. “Credit scores are good at looking backwards,” he explains. “You can have a high credit rating and lots of debt you’ve been able to service, but essentially it’s a house of cards. The object of that human review is to try and understand that. Our underwriters can get a feeling for: are they the kind of people to soldier on and pay their debts, or are they likely to file for an IVA [individual voluntary arrangement to write off debts] at the first sign of trouble?”

An unconventional approach to risk management has already scuppered one of the peer-to-peer lenders. Quakle, which went bust within a year of its launch, measured a borrower's creditworthiness according to a group score, similar to the feedback scores on eBay. The model failed to encourage repayment and Quakle is thought to have incurred a near 100% default rate.

Andrews is suitably dismissive: “They believed you could use social media data to underwrite loans. They thought it would be clever to bypass that bit of banking. That didn’t work.”

Regulation is a thornier issue and one that the established peer-to-peer lenders want addressed. In a rare reversal of the norm, these brokers are asking for more, not less, regulation. They have already developed their own body, the P2P Finance Association, although membership is currently limited to its three founders: Zopa, Funding Circle and Ratesetter. The association sets minimum standards for its members, such as keeping client accounts separate from company money, and having arrangements in place to ensure the loans are serviced even if the broker itself goes bust.

Consumer groups have complained that these sites trample over important consumer protection standards upheld by the banks. Savers lending money on the sites will not be protected by the Financial Services Compensation Scheme, for example.

Desai says that is because it is not a savings account. “It’s completely different. If you are lending money to a business you are taking a direct contract with that business. If the underlying company goes bust you could lose your money. So it’s much more like investing in corporate bonds or shares, rather than putting your savings into a bank. It’s not a zero-risk product.”

So, with many savers likely to be cautious after watching Britain’s banking sector all but collapse during the financial crisis, it may be some time before Zopa or Funding Circle fulfil Haldane's hopes and become the new Google.

附件3

翻译竞赛中译英参赛原文
“悦读”的“姿势”

    从一定意义说，一个民族的发展史就是它的阅读史，一个人亦如此。

　　在德国，孩子从出生就有婴儿书陪伴。当然这些书大都是塑料书或者是布做的，孩子可以把书带进浴缸，看小书漂浮。这是孩子阅读的第一块基石。

　　犹太人将阅读置于很高的地位。他们会在书上涂一层蜂蜜，让孩子生下来就知道书是甜的；他们还喜欢将书放在枕边和过道上，可随时翻阅。有资料说，每4500个犹太人就拥有一个图书馆。以读书为乐已经深深融入犹太人的血液里，也使他们在人类历史长河中光芒四射。据统计，从1901年至今，全世界共有800多人获得诺贝尔奖，有犹太人血统的就占了近1/4，而犹太人数量不到世界人口的3‰。

　　中华民族也是一个酷爱读书的民族。唐代刘禹锡的诗句“数间茅屋闲临水，一盏秋灯夜读书”，让人感受到阅读时的闲适与宁静。“青灯有味似儿时”，是南宋陆放翁追念儿时读书的情景。至于流传千古的“凿壁偷光”、“囊萤映雪”等典故，“头悬梁，锥刺股”式的苦读，那种对书的迷恋让人心生敬畏。

　　将中外读书情形做一番比较，不免让人心生遗憾：有时我们过于强调“苦学”而忽略了“乐学”，过于强调“正襟危坐”而忽略了“随性阅读”，过于强调读书的“功利性”而忽略了它的“功能性”。这就使得阅读难以融入到我们的血液中，难以成为我们生活的一部分，而过于浓烈的功利色彩亦极有可能将知识庸俗化，将读书引入歧途。

　　就以读书的姿势为例，其实大可不必讲究。古人“三上”（马上、枕上、厕上）读书法看似有些不雅，实则领略到了读书的真谛。而今，公园里的“晨读”、公交车上的“走读”、倚床挑灯的“夜读”，无不是一道道美丽风景。正如有人所说，“先要把读书看得很平常，才可以读书……真正意义上的读书是随性而读，是与生命相伴始终。”只有把读书当作平常之事，融入我们的生活之中，才会真正领略“读书是福”的意境。

　　阅读的身体姿势也许并不重要，但心灵的姿势却不可或缺。这种“心灵的姿势”，既是对求知的渴望，对经典的敬畏，也是对读书选择性的把握。时下，信息爆炸，各种书刊铺天盖地，人们常常为选择什么样的书而苦恼。喜欢读书是一种态度，而能否善于读书则是一种能力。读理论之书，打牢“基本功”；读经典之书，占领“制高点”；读大家之书，开阔“大视野”；读哲学之书，掌握“金点子”……让心灵俯就于经典，让灵魂与灵魂对话，自能积累底蕴、提振精神、修身明理、洞悉人生，滋养自己的精神世界，领悟时代使命，并进而笃行之。

《朗读手册》中有一句话：“阅读是消灭无知、贫穷和绝望的终极武器。”世界上很难有东西永恒，作为精神财富的文字却是特例。“俯而读，仰而思”，走进书香世界，扑下身子亲近文字，本身就是一种姿势，一种世界上最美的姿势，一种能给民族和我们每个人带来希望的姿势。

选自《人民日报》，2012年4月23日，第4版 作者：向贤彪
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翻译竞赛参赛报名表

参赛报名表（复印有效）
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